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We all have a story – and that story makes 
us who we are today and what we do with 
our lives.

Here’s How 
My Story Began…



Shocking Realization
In both my sales career, and my independent 
advisory career, I quickly realized my earning 
potential was limited to how hard I could work. 
And I soon reached the ceiling in both 
careers…Maybe it’s the same for you. 

You’re working your tail off, 
but you’re earnings have 
started to plateau.

work

earnings



How The Feliciano 
Financial Group 
Evolved



The Feliciano Financial Group 
Breakthrough
Our team realized we had an advantage over the Lawyer, the Accountant or CPA.

We could do what they did, but they could not do what we did.

Why?



We Have Alliances



What Do I Mean By 
An Alliance?
An alliance isn’t just a simple partnership…

A True Alliance Lets You

• Borrow and use the education, experience, influence 
and capital of other people

• Accomplish in one year more than you could accomplish 
without it in a lifetime

• Have absolute protection against failure if your purpose is 
beneficial to all whom you influence



Let me give you two quick 
examples of an Alliance. 
The first example is one from inside the 
Feliciano Financial Group

My brother Jeff.

Jeff is also a CFP. 

He sees clients day in and day out.

Jeff relies on the internal processes my team and 
I have put together so he can do what he does best, 
all the time.



The 
2 Hour
House






So My Message To You 
Is Simple.
Look around the room here today.
You may see other advisors as competitors.
But I’d like to challenge you to consider
the Potential of Strategic Alliances.

At the Feliciano Financial Group,
that’s how we managed to grow our firm. 
Instead of trying to do it all ourselves.



Let Me Give You 
Another Quick Example.
There are company’s here today, 
We partner with them. Go talk to them today, please. 

When you speak to them, tell them Jose sent you 
– I told them if I send someone their way, 
they owe us both a drink. 

So make a mental note, at the end of today,
come to the bar and have a drink with me,
on our Feliciano Financial Group partners.



My Gift 
for You
All my most valuable lessons have been 
distilled into a book,

Passion for Possibility
I’m giving you a copy, today! 

I urge you to read my book and discover our method 
for building lasting businesses that serve clients. 

Equally important, this process gives you a new 
degree of independence and freedom that you 
are possibly missing out on…



Thank you!
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