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Anywhere Dr * Anytown, WI 53005 * H: (262) 654-7080
John (1/15/1938 - 76) and Mary (8/10/1938 - 75) Smith

Date: 01/20/2014 Time: 5:00-6:00 pm Location: RESIDENCE

Last Ming: 01/06/2013 Ref: Anniv:
Attendees: John, Mary and Agent

Veteran: Yesor No Email: =

Prior Discussion:

Estate Plan:

Attormey Name

John Smith and Mary Smith Family Trust dated June 5, 2002
Succ TTEE and Pers Rep: Son, then Son, then Daughter
HCPOA: Spouse, then Son, then Son, then Daughter

FPOA: Spouse, then Son, then Son, then Daughter

ILIT: John and Mary Smith Irrevocable Trust 1 / dated 6-10-1998
Son TTEE, then Daughter, then Son

1} Any questions or desired changes?
2} Trust copy at S&J
3) ILIT — Review meeting discuss TTEE role?

Insurance Planning:

LTC: Active XYZ policies / Both Insured / Lifeime benefits / 90 day elimination /

Current daily benefit $311.84 {issued at $150) / NH and 80% alternate facility / Issued 4-17-1998 /
Paid till 4-17-2014

*Current annual premiums John $1,775.31 / 3.2% Inflation Rider (effective 4-17-2013} / was 5%
*Current annual premiums Mary $1,429.28 / 3.2% Inflation Rider (effective 4-17-2012) { was 5%
Health: Active Medicare Supplement / Group coverage / John Insured / Effective 06-01-2004 /
Monthly premium $286.41

Health: Active Medicare Supplement / Group coverage / Mary Insured [ Effective 10-1-2003 /
Monthly premium $240.73 / No Part B deductible

Active: Part D Standard Plan / John Insured / Applied 1-10-2006 / SSA monthly deduction $45.90
Active?: Senior Care { Mary Insured

Life: Active {Converted Term) XYZ / John Insured & Owner / Effective Date 7-24-2008 / Death Benefit
$200,000 / Quarterly Premium $2,256 { Paid up to 4-16-2014 { CV $18,027.34 / CSV $12,173.34

Life: Active {Converted Term) XYZ / Mary Insured & Owner / Effective Date 10-24-2008 [ Death Benefit
$100,000 / Semi-annual Premium $1,732 / Paid up to 4-16-2014 / CV $7,913.33 /

CSV $5,084.33
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Anywhere Dr * Anytown, WI 53005 * H: (262) 654-7080
Life: Active XYZ UL policy / Mary Insured / John Owner / Issued 3-09-2004 / DB $100,000 / $1,197 annual
premium { Paid till 3-09-2015 / Policy #59-346-064 [ CV $18,822.79 [ CSV $17,450.05
Life: Active XYZ GNL/ John and Mary Insured / ILTT Owner { Issued 1-23-2004 / DB $500,000 [ $5,660.82
annual premium / Paid till 1-23-2015 / Policy #U01807893 / CV $103,680.04 / CSV $89,550.32

SPIA: Active XYZ [/ John Owner and Annuitant / Effective Date 9-3-2008 / Single Premium $63,634 /
Life Only / Annual payouts on October 3" $6,859.15

1) Adctive P&C Clients
2} Life Insurance Needs Planning? Aclivie poficy information above
3) LTC Planning? Active policy information above

Financial Planning: Own Tax Credits / Trust Owner
1) Review Investiment Summary $30,000.00 / Admitted 5-06-2005

2) Discuss Income Needs
a. LTC Premium Due [/ $3200
b. Policy Premium Due / $3900

Miscellaneous Planning:

1) Business Planning?

2} Tax Planning? / (Personal, ILIT, EE {closed 2012})
3) INCOME: 2013
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Discussion:

Action Items:

Next Agenda:

Anywhere Dr * Anytown, WI 53005 * H: (262) 654-7080
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THE SILBERNAGEL GROUP .

Mr. and Mrs. Client
Investment Summary as of Movember 27, 2014

R{:’_A‘f }/I/E;z&é[ /%(urwr.r
SN
Owner Type Company Account # Date
1. Mr. ROTH Mutual 12345
Funds 12712004
4-5-00 2009 Coni
12-21-D0 2008 Cond
2. Mirs. ROTH VA Co 12345
1/4/2007
Current Death Beneflt $34. 870,91 1/4/2007
Guar. Min. DB Ann Shep-Lip §34, 876891
Fius Steps-Up 2147 33,881 87T
5% Ann Incr ¥ No Weo's in First 3 ¥rs (Ended "10)
3. Mrs. ROTH Mutual 12345
Funds 41700 F005 Cond
12-26-00 Z008 Cond
4-19-07 Z000 Conl
4. Mrs. IRA VA Co 12345
382004
ROTH 12/21/D8
Guaranteed Min Deasth Beneft §73,850.28
Current Death Bepefli §78,163.25
|Frine First we Annuar step Up §75,890_28
5. Mr. HO VA Co 12345
11412004
1172902004
Guaranteed Min Doath Banefit §753,890.28
Curreni Death Benefti §7H, 183,25
|erine First we Annwuar step Up §75,880.28
|zo10 RMO 51,277 .57 1 Auto Anmsally 1104

Deposits
§24,T93.66
515,203 66

=4,500.00
55,000.00

§20,721.34
£20,889.13
5EB.832 21

§T.657.00
52 65700
53,900.00
51,100.00

§75,584.63
£75,584.63

§5T.070.18
50,486_25
B47T,603.03

Tofd

WhD's
£0.00

£0.00

S20.8B6.57

520.886.57

£0.00

1&312010

§$16.623.68
516,623.68

$0.00
5000

$0.00
50,00

§06.006.61
586,006 61

$61, 25786
$61.257.86

Curr Valus

§218.8T2.51
528.872.51 Fund A

$30,711.80
830,711.80 Growth

§T.TO2.02
57,702 02 Aggressive

§TE163.25
§78,163.25 Growih

£60,002. 47
560,002 4T Balanmced

Holdings P Beme © Bene

Trust

Trust

Trust

Trust

Trust
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THE SILBERNAGEL GROUP . Mr. and Mrs. Client
Rel Welbl 21 doisors Investment Summary as of November 27, 2012
N
Owner Type Company Account # Diate Dieposits Wh's 1213172010 Curr Value Holdings P Bere C Bene
6. Mr. KO VACo 12345 £115,000.00 SI:I.IHII £126,518.05 £141,740.74 ®rs.  Trust
2132004 §115,000.00 $3.840.05 54 ZTBTT Funds
$3B01.73 54,117.66 Funds
Guaranfesd Min Death Benefit 5113,000.00 51 B66 02 54 368 00 Funds
Current Deatf Beneft §141,748.74 B3 TOB.1T 54 214 BB Funds
Izigers: Principal First §113,000.00 %5, 304 68 56,903 70 Funds
642147 56,831.53 Funds
56 424 51 56, 830,73 Funds
1200768 513,682 23 Funds
F1ET294 54 230,33 Funds
$125247T0 514, 160.58 Funds
%6, 2B5.36 E7.081.90 Funds
$6,201.98 57.134.70 Funds
$12.606.14 5§14 36 5T Funds
$12522 27 514, 53506 Funds
51240568 514 477,65 Funds
31246368 514,555.55 Funds
7. Mirs. [ 10 ] VA Co 12345 5115,000.00 S0.00)  $128.115.04 5146, TEB.BO WAL Trust
21132004 511500000 667083 57,080,889 Funds
5650390 £7.281.00 Funds
Guaranfeed Min Death Benefit £115,000.00 $6.3232.88 57,258 80 Funds
Curmeni Death Beneflt 141, 74974 2571650 ST, 117.00 Funds
|rraers: Principar Farse £413.000.00 &6 500 65 &7 38065 Funds
¥6,340.31 57.146.73 Funds
$6.406.75 #0.00 Funds
637330 514, 778.52 Funds
$6,403.94 57 408 44 Funds
¥6.416.76 57.307.37 Funds
$6,330.94 57.365.01 Funds
$6.377.7T6 57.211.20 Funds
642202 57,3150 25 Funds
¥6,300.74 57,366,688 Funds
3262402 514 900 41 Funds
Fiz2T1091 514,534 12 Funds
Zofd 312673255 §14,TEI.65 Funds




/ h Mr. and Mrs. Client
THE SILBERNAGEL GROUP .

= Investment Summary as of November 27, 2012
7\’{4/ I/I/fdf?f:'ﬂé&mm y
Owner Type Company Account # Date Deposits WD's 127312010 Curr Walua Holdings P Bene © Bene
B. Mrs. 18] Fund Co $10,000.00 :u.un| $0,305.42 $11,357.02 TOO Trast
12345 12/G/2004  §10,000.00 ¥9,305.42 $11,357.82 Fund

Diwidends thai were pald out
2005 Dividends §383.02

| 2000 Dividends §142 85

Fﬁmmm-?dm-mm- of -0 -2 006

B, Joint HO VA Co 12345 $30,845.85 528 E00.00 13 48607 £10,355.51 Trust
2131898  530,B45.85 51,8540 51,414.91 Funds
SWP §1,000/month began Ootober 2003 2004 S10.E00.00 $207B.T3 5247402 Funds
Cient suspended wid's F000 2005 514,000.00 52016.98 51,702.06 Funds
Crrrrent Death Seneft $10,353.51 2006 54 000.00 £4 306 55 52 852 20 Funds
52.188.41 51,822 32 Funds

10. Joint HO VA Co 12345 SS5M003 60, 76622 £0.000 $83.2T2.13 00, 00T .45 Trust

22114130 522 52568 Funds
£21,760.68 524 524,69 Funds
Current Death Benefli $50,807.43 22040347 521,420 20 Funds
|Rictars: Enhanced Income Bansff, Trations) Death Sevemt %10 066 .68 §22 42T BB Funds
mﬂﬂmu_rfﬂﬂﬁm

11. Joint 10 VA Co 12345 Sar003 £50 93611 £0.000 £81.801.63 280 401 Trust
20,7759 522 136.36 Funds
521.412.06 524 131.70 Funds
Current Death Senefli $89,401.71 £20,050.34 521,067.7TT Funds
| Rigers: Enhanced incsme Benefff, Traditional Death Senoft 219 644 32 522 065 T8 Funds
Currently af 3% suvrender charge 7 0% arfer § yrs

Jof 4
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THE SILBERNAGEL GROUPx«. Mr. and Mrs. Client
Rel Welbl 21 doisors Investment Summary as of November 27, 2012
\/
Owner Type Company Account & Date Deposits WD's 127312010 Curr Walua Holdings P Bene © Bene
12. Trust NQ  FundCo 12345 $100,000.00 so.00] s7eE1e52  §140,383.07
21132004  E70,000.00 £78,616.52 5140,283.07 Funds

4/8/2006  530,000.00

13. Joint NG Fund Co $14,000.00 54.600.00 $0.00 $10,302.30
TOD Trust 12345 41712006 $14,000.00 $0.00 $10,302.30 Money Fund A
4132007 $1.100.00
713112007 $3.500.00
14. Mr. 520  Fund Co 12345 $6,012.05 £0.00 $7.157.82 $8,162.50
FBO chidd name DOB 1/1/01 11/1/2004  $6.912.85 $7.157.82 8,162 50 Funds
15. Mr. 520  Fund Co 12345 $5,450_50 s0.00| $5.821.65 6, 808,54
FBO chitd name DOB 1/1/01 11/1/2004  §5.450.50 $5.821.65 6,808 54 Funds
Total Value All Accounts: $870,940.67
Total e All Accts w/ Guar Death Benefits: %
otal All Accts wi Living Benefits:

The informaton contained in this repori reflacis adiwity for perinds shown and is based on soumes beleved o be acourale. howeser i cannol be guaranised. X is neffber an ofical stiement of pour a0oound's jwith
‘Wioodbury Financlal Eervices, inc. nor has the: data been audbed or werified by Woodbury Financial Servioes. Inc., correspondent, indhddual sponsors] or oesindiands | s o B aoouracy. Fiease nefer 1o the confimation
nolices arvd ciient shiements ot ywou receive dimectly from Shem Prices, yields and ilal retums sl Tuchusle. Some seoorities. isied may not be Sguid. Prices shown may refieci an approdmate or estimated value, and nol

necessaily reflec aciual seling or markst orice. Tax Selerresd accounisiprodiucts (such as variabie annuities) have various rules and resriciions that apply regarding acoes=ibilily of funds. lar corseguences and ofher

faciors. Pasl perfommancs may nal be indicalive ol fulure nescls. Thersfore, no o=t shoukd assame bhal the fuie performance of any specilc imvesimenl or resiment sralegy will be profitable or sgual io pasi
perfipmance evels
Seourties and rvesiment Advimory Services Dfered Tuough Woodbory Finanoi Services ino_ Member FINRA. SIPC and Regisiered Invesiment Advisor, 114 Sain EL Kewaskom. W1 33040 B00) 30630878
Sihemagel & Jasen:, nc. and Real Wealh S Adwisors are nol affiaisd enbfes of Woodbury Financial Sendioes, Inc

4 pf4
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PART I: INSTRUCTIONS/THOUGHTS

1. Checklist of Actions To Take Before Death..........ccoeeueecucancncnnnns Page 3-4
2. Checklist of Actions To Take After Death..........ccovnimiieenincnnn.. Page 50

PART II: CONFIDENTIAL DATA:

Key Documents. ....cc.uvimruummesssnnsssssmssssssssssnsssssnssssssnmsssssnnsss PAZE -5
Personal Data. ... e ae Page 9-17
Employvment/Retirement Plans/TRAS. ... Page 15-20
Life Insurance Policies And Annuities
Bank ACCOUDES. .cuuiicieicneian s snrr s s na e Page 26-27
Trust Funds......ccvoeeiiiiiiiiiisiniic i vns s sssse s sns s sn s s nsne s PAZE 28
Real Estate......cccviieiiiiiiinisscsnsssisssss s sms s mss s msnn s s ma s n an Page 20-31
Investments.. R = | -3, .2 |
. Personal Pruperty .............................................................. Page 41-43
10 Miscellaneous ASsetS......vurieirieieiesssssssnsssssssssssssssnsnsssmesnsnsns PAZE 44
T 7 T o Page 45
12. Legal Matters Pendilg......c.ccovuieiiiiuieieniirnieiireesasssessencnsans Page 46
13. Agents And Representatives...........cccvvieiniiiviciccencnnncnneenene. .. Page 47-52
14, Funeral And Interment...........ccceviniiiiininieisnicenensenaneenene... Page 33-54
15. Requested Obituary......ccocueeveieinieiecnceeiceeeeaeasnensennsnnnnn. PaZE 35-56
16. Persons To Notify......cooeiiiiiiniiiiciiicieieecveicseeeaeseanennnns... . PAge 57-58
17. Business INterests.....c.veuecuceieiecrssescnssssssssnssssssmmssnsssssnssesess PAZE 30
18, Summary of EState......ccvueuceiurenceieraenresssnssasasssm e snsensenns Page 60

LN h LN

APPENDIX

AN e
SCHEAUIE B.....c..eeeeeeeeeieeseseseeeenseeseesseeseesemsensensenneensensenn ... PagE 61-63 B & PABSFM

Notes.. - Page 64-65
25 Tuplcs nf Dlscussmn for Health Cnre R —— - TN 1




25 Suggested Topics to Discuss
With Your Health Care Agent

Before having your health care agent sign any forms, you should discuss your beliefs and
wishes with him or her. When instructing your health care agent about your wishes in the
event you become incapacitated and they need to make health care decisions, we suggest
you consider the following questions. We suggest no particular answers. Each person should
answer these questions based on their own beliefs and convey those beliefs and wishes to
their health care agent. Any other wishes or desires that you feel your health care agent
should know should also be given to them so that they can carry out their responsibilities as
you would wish.

1. Do you think it is 2 good idea to sign a legal document that says what medical
treatments you want and do not want when you are dying? (This is called a “living
will.™)

2. Do you think you would want to have any of the following medical treatments
performed on you?
a. Kidney dialysis (used if your kidneys stop working)
b. Cardiopulmonary resuscitation, also called CPR (used if your heart stops
beating)
Respirator (used if you are unzable to breathe on your own)
Artificial nutrition (used if you are unable to eat food)
e. Artificial hydration (used if you are unable to drink fluids)

oon

3. Do you want to donate part of your body to someone else at the time of your death?
(This is called “organ donation.”)

4. How would you describe your current health status? If you currently have any medical
problems, how would you describe them?

5. If you have current medical problems, in what ways, if any, do they affect your ability
to function?

6. How do you feel about your current health status?

If you have a doctor, do you like him or her? Why?

Do you think your doctor should make the final decision about any medical
treatments you might need?

How important Is independence and self-sufficiency in your life?

If your physical and mental abilities decrease, how would that affect your attitude
toward independence and self-sufficiency?

Do you wish to make any general comments about the value of independence and
control in your life?

Do you expect that your friends, family and/or athers will support your decisions
regarding medical treatment you may need now or in the future?

. What will be important to you when you are dying? (e.g., physical comfort, no pain,

family members present, etc.?)

. Where would you prefer to die?

. What is your attitude toward death?

. How do you feel about the use of life-sustaining measures in the face of terminal

illness?

. How do you feel about the use of life-sustzaining measures in the face of permanent

coma?

. How do you feel about the use of life-sustaining measures in the face of ireversible

chronic iliness? (e.g., Alzheimer's disease?)

If, over time, your beliefs or attitudes in any area change, you should inform your health care
agent. It is also wise to inform your health care agent of the status of your health when
there are changes such as a new diagnosis. In the event you are informed of a terminal
illness, this, as well as the ramifications of it, should be discussed with him or her. How well
your health care agent performs depends on how well you have prepared them.

19. Do you wish to make any general comments about your attitude toward illness,
dying, death?

20. What is your religious background?

21. How do your religious beliefs affect your attitude toward serious or terminal iliness?

22. Does your attitude toward death find support in your religion?

23. How does your faith community, church, or synagogue view the role of prayer or
religious sacraments in an illness?

24. Do you wish to make any general comments about your religious background and
beliefs?

25. What else do you feel is important for your agent to know?

AN

B & P AERFM
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25 Suggested Topics to Discuss
With Your Health Care Agent

Before having your health care agent sign any forms, you should discuss your beliefs and
wishes with him or her. When instructing your health care agent about your wishes in the
event you become incapacitated and they need to make health care decisions, we suggest
you consider the following questions. We suggest no particular answers. Each person should
answer these questions based on their own beliefs and convey those beliefs and wishes to
their health care agent. Any other wishes or desires that you feel your health care agent
should know should also be given to them so that they can carry out their responsibilities as
you would wish.

1. Do you think it is 2 good idea to sign a legal document that says what medical
treatments you want and do not want when you are dying? (This is called a “living
will.")

vould want to have any of the following medical treatments

é I & :ﬁ is (used if your kidneys stop working)

nary resuscitation, also called CPR (used if your heart sta

E I | = V[ sed if you are unable to breathe on your own)

aurition (used if you are unable to eat food)
e Art|f|c:|al hydration (used if you are unable to drink fluids)

ARBET
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3. Do youwant to donate part of your body to someone else at the time of your death?
(This is called “organ donation.”)

cribe your current health status? If you currently have any medicz

ER=GRE! e NﬁﬁmFﬁﬁ'
f&_l: m 1% $ 1 9 . 9 9 edical problems, in what ways, if any, do they affect you o'fﬁ HIJ -Ik % g ):ll-

6. How do you feel about your current health status?
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The questions nobody
talks about

>

Mom & Dad are aging -
what now?
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egacy Planning for a
- SIS AT Surviving Spouse
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we a‘ th Let’s talk about money!
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(262) 626-2590 www.RealWealthMarketing.com Info@RealWealthMarketing.com (@RealWealthMedia ﬂﬂﬂ@
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A SPECIAL NOTE TO SAY... II 1 DONUT KNOW WHAT [ WOULD 00
WITHOUT YOU
Happy Valerbive'y Day
- - Dear First Name, - 61 7 1

HAPPYBIRTHDAY TOYOU! | | -=moememence RS EFHEELR REER

‘woud do without you!

Dear First Name,
Happy Birthday, First Name! mwﬁme You guact
Thank you for another year of your business, your confics Today is your special day, so in celebration of the occasion, | wanted d
your loyalty. It s a peasure and an honor o S&rve you N to send along my best wishes. May the next year be filled with great

1o achieve your gosls. and whal you care sbout m oy and unforgettable memories for you and your loved ones!

Have a wonderful day!

“Real Wealth® I3 T

Happ

2

e N E DDy 4th 0 BREER, AIHRET
» Changes in aulo and/or recreational vehicle ‘ . E%ZE. ’77; c;: J“Iv N M‘;E@{%I%; ij:ﬁﬂ‘]ﬁﬁ
« Identity theft protection and repair d — “INiEiT Real Wealth® — ﬁkiﬁ ”

Changes in business andior tamm

frap o Happy Anniversaig B[ wmmrrmmm e | S S ERETE T RS T “Real Wealth® &

bursting with food, fun, and of course, fireworks!

o crer B [ 7 : Wl 43000 RmEA LS ERARGRRIE AT

= »
employer plans) ) H"J Eiﬁﬁ"] ZF\ E °
« Eatale plan Happy Anniversary!
Congratulations on another year together.

Adviacr's Mama Enjoy some time looking back on all your wonderful memories.

H‘T. Designations 'II: We wish you many more happy years to come.

b Pl A, &g Cheers! H

S g - Bret Schaefer -Heather Lindsley,
; L. Green Bay, WI
O e 2 - Russ Grzywinski,
. , Charlotte, NC
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Advisory Alpha
Allegis

American National
ARP Advisor LLC
Berthel Fisher

Brokers International Financial Services

Brookstone Capital Management
Cambridge Investment Research
Cetera

CFD Investments

Concorde Investment Services
Country Financial

CPS Horizon Financial

DuPont Wealth Management
Erie Family Life Insurance Company
Farm Bureau

Farmers Financial Solutions
First Heartland Capital
Foresters Equity

FSC Securities Corporation

G.A. Repple

Gradient Advisors, LLC

Harbour Investments

HD Vest

Intercarolina Financial Services
Joliffe Capital

JW Cole

Kingsview Asset Management
Knights of Columbus

Lafayette Life

LD Lowe Wealth Advisory
Lincoln Financial

Lion Street Financial

LPL Financial

M Holdings Securities

Mass Mutual

Mid-Atlantic Brokers
Midland National Life
Mutual of Omaha

National Life Group

New York Life

NEXT Financial

O'Connor Wealth Management
Ohio National Life
OneAmerica

ONESCO

Onesta

Parkland Securities LLC
Principal Financial Group
Private Client Services
Prosperity Capital Advisors
Prudential

Royal Alliance Associates
Royal Fund Management, LLC
SagePoint Financial Services
Securian Financial Group
Securities America

State Farm

Strategic Financial Alliance
Summit Brokerage Services, Inc.
TF Wealth Management

The Leaders Group

Thrivent

Transamerica

Triad Advisors Inc.

Voya Financial

Woodbury Financial Services
World Equity Group

.« FEt%E & BE)!

AMKRECAHEENFEE. EFMBOERERF!
AZETNESHIR, JRMBENREXE

MBEEXAR.

"“ﬁﬂfﬂjﬁ?ﬁm,
s Eat!
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- Kathy Eckerson,
Pebble Beach, CA
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- Wade Borth,
Fargo, ND
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