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Presented by:
Howard Sharfman

312-683-7152
howard.sharfman@nfp.com

September 2019

How to 
Motivate a 
Client to 

Take Action

Confidentia l

The answers will surprise you

Why our UHNW clients told us they made the 
decision to allocate to Life Insurance

Why Our Clients Told Us They Allocate to Life Insurance
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Why Our Clients Told Us They Allocate to Life Insurance

Confidentia l

A story I tell prospects 
that creates action

It gave her time to grieve 

Thank you!
• Howard Sharfman
• Senior Managing Director
• NFP Insurance Solutions

• 312 683-7152  howard.sharfman@nfp.com
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