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The Bucket Plan®: A Financial Planning Process 
Using the Bucketing Philosophy

Jason L Smith
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Best Interest Process
The Bucket Plan®

Best Interest Process
The Bucket Plan®

The Connection Questionnaire
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The Connection Questionnaire

The Connection Questionnaire If we were sitting here three years from 
today, looking back to today, what would 

need to have happened for you to feel 
happy about the progress that you have 

made?

Are there any concerns, fears or dangers that may 
hold you back from reaching these goals? 

Hypothetically, if there were something that kept 
you up at night, what might that be? 
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The Connection Questionnaire

What is the most important 
thing to you when you think 

about your money?

The Connection Questionnaire

If given the choice, 
would you rather have the 

opportunity to be rich or the 
guarantee you will never be 

poor?
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The Connection Questionnaire

Tell me about the best investment you’ve 
ever made.

And what was the worst investment 
you’ve ever made?

The Connection Questionnaire

What are the three most important 
values you have tried to teach your 

children that you would want them to 
teach your grandchildren? 

The Connection Questionnaire

Do you have a FINANCIAL ADVISOR?  

How would you rate that relationship? 

On a scale of 1 - 5   (5 Great Relationship/1 Unhappy)
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The Connection Questionnaire

Do you work with an INSURANCE AGENT for life, long-term care, or 
disability insurance? 

How would you rate the relationship? 

On a scale of 1 - 5   (5 Great Relationship/1 Unhappy)

The Connection Questionnaire

Do you work with AN ATTORNEY FOR YOUR ESTATE PLANNING? 

How would you rate the relationship? 

On a scale of 1 - 5   (5 Great Relationship/1 Unhappy)

The Connection Questionnaire

Who PREPARES YOUR TAX RETURN?  

How would you rate the relationship?

On a scale of 1 - 5   (5 Great Relationship/1 Unhappy)
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Best Interest Process
The Bucket Plan®

The Money Cycle
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Best Interest Process
The Bucket Plan®

The Bucket Plan®

T H E  B U C K E T  P L A N  is  a  r e g is te r e d  t r a d e m a r k  o f  C 2 P  C a p i ta l  A d v is o r y  G r o u p ,  L L C ,  a n d  is  u s e d  w i th  p e r m is s io n . T h e  B u c k e t  P la n  G r a p h ic  is  C o p y r ig h t  ©  2 0 0 9  b y  C 2 P  C a p i ta l  A d v is o r y  G r o u p ,  L L C . A l l  r ig h ts  r e s e r v e d .  

N o  p a r t  o f  t h is  p u b l ic a t io n  m a y  b e  r e p r o d u c e d ,  d is t r ib u te d ,  o r  t r a n s m i t te d  in  a n y  fo r m  o r  b y  a n y  m e a n s ,  in c lu d in g  p h o to c o p y in g ,  r e c o r d in g ,  o r  o th e r  e le c t r o n ic  o r  m e c h a n ic a l  m e th o d s ,  w i th o u t  t h e  p r io r  w r i t t e n  p e r m is s io n  o f  t h e  C 2 P  C a p i ta l  A d v is o r y  G r o u p , L L C .
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Best Interest Process
The Bucket Plan®

Cash Flow Analyzer

How much of this income gap would you want guaranteed 
in your financial plan?

Best Interest Process
The Bucket Plan®
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Volatility Tolerance Analysis
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Volatility Tolerance Analysis

27 Growth

11 Stable

Best Interest Process
The Bucket Plan®

The Bucket Plan® Based on Asset Sheet

Safe* 
&

Liquid

Conservative 
&

Income

Long-Term 
Growth

&
Legacy 

Planning
q Income – O-12 Mos.
q Emergency/Comfort 

Fund 
q Planned Expenses

q Income or 
Withdrawals

q Inflation Hedge

q Growth
q LTC/Disability
q Inheritance
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The Bucket Plan® Based on Asset Sheet$______1,225,000

50,000 375,000 800,000

Jerry IRA 

$300,000

Emergency Fund

$35,000

Jerry IRA

$350,000

Car Purchase

$15,000

(Bank)

(Bank)
Irene IRA 

$75,000

(Annuity)

(Stable Portfolio)

(Pre-Tax Growth Portfolio)

Irene IRA

$150,000

Joint NQ

$300,000

(Pre-Tax Growth Portfolio)

(Tax-Managed Growth Portfolio)

Best Interest Process
The Bucket Plan®
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THANK YOU

Jason L Smith
jsmith@c2penterprises.com

888-240-1923

mailto:jsmith@c2penterprises.com


Concerns & Priorities Worksheet  
 

Concerns & Priorities Worksheet                                                                                      Rev. 04-01-2019 
 
 
 
 

© 2019 Clarity 2 Prosperity, LLC  All rights reserved. 

Date: __________________Client Name(s): ___________________________________________________________ 

Please rank each item below from 1 to 3 (1=most concerned about, and 3=least concerned about) 

    

Ranking Common Concerns  Notes 

1    2    3  Running out of money 
  

1    2    3   Income/assets not keeping up with 
inflation 

  

1    2    3   Losing money in market (safety vs. risk)   

1    2    3 Sequence of Returns Risk   

1    2    3   Not earning enough interest to grow my 
money 

  

1    2    3   When and how to take social security    

1    2    3   Maintaining independence/not being a 
burden to family 

  

1    2    3   Nursing home, assisted living, and home 
health care wiping out estate 

  

1    2    3   Rising medical and prescription costs   

1    2    3  Paying too much in taxes   

1    2    3   Taxes/government taking a large portion 
out of estate 

  

1    2    3  
If the primary person who keeps track of 
and organizes everything were to pass 
away, things would be a mess 

  

1    2    3  Probate or attorney fees for beneficiaries 
at death 

  

1    2    3 Providing income replacement for 
surviving spouse/beneficiaries 

  

1    2    3  Passing on assets to my children or 
family 

  

1    2    3   Taking care of someone else when I’m 
gone 

  

1    2    3   Other:   



Rev. 01-04-19 

*Money referred to as safe in the Now Bucket is intended to mean money held in a bank and subject to FDIC limitations.

THE BUCKET PLAN is a registered trademark of C2P Capital Advisory Group, LLC, and is used with permission.  The Bucket Plan Graphic is Copyright © 2009 by C2P Capital Advisory Group, LLC.  All rights reserved.  No part of this 
publication may be reproduced, distributed, or transmitted in any form or by any means, including photocopying, recording, or other electronic or mechanical methods, without the prior written permission of the C2P Capital Advisory Group, LLC.

*
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